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SELLING ART ONLINE

Why bothere
What does ‘selling online’ mean?e
Making a plan
Finding the right place 1o sell

How others have done it
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WHY BOTHER?

It's another world of opportunity
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WHY BOTHER<?

It's another world of opportunity

2.92 billion internet users world wide
(as of 2014)

89.8% of UK Population online
(as of 2013)

890 million daily active users on Facebook
(as of Dec 2014)

The value of the online fine art market is expected to more than

double to $3.76 billion in the next five years
(Reuters)




WHY BOTHER<?

Selling online can make life easier

It makes it easier for you to find your customers.
It makes it easier for your customers to find you.

It provides you with a gallery in every city, town and village in the
world.

It's quick.

It's cheap.

It's eqsy.
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WHAT DOES SELLING ONLINE MEAN?

There is more than one way to sell
(find the one that works for you!)

Direct online sales N
(e-commerce)




WHAT DOES SELLING ONLINE MEAN?

There is more than one way to sell
(find the one that works for you!)

Direct online sales

(e-commerce)

Original Artwork and Pri

Indirect online
sales 3

Follow @OrielRobPierc m
Ordering and Postage details | Contact f g+

Original paintings and prints of Snowdonia, Portmeirion, Wales and beyond. Copynght © 2008-2015 Rob Piercy




WHAT DOES SELLING ONLINE MEAN?

There is more than one way to sell
(find the one that works for you!)

Direct online sales

(e-commerce)

This series of paintings looks at Wales
documenting various cities, towns and
landscapes to capture Wales in all it's s
complexity, beauty, harsh realities and  E588
distinctive characteristics that form our  #5
Welsh identity.

Indirect online ST Mikey Jones
sales | paEs COIolr Exhibition  °' rec9 A Shece

swharn
=>Xnan

@ Public-H y Going * Invite v | eee

© 1 rl\\/]:rﬁrlm 4 April at 19:00
* —
Promofion of -> gusma __
O ffl i n e S O | e S ’ ) - Dave, Carys and 23 other friends are '.

Mikey Jones has created a series of paintings that look at Wales,

documenting various cities, towns and landscapes. capturing Wales in all

its complexity, beauty, harsh realities and distinctive characteristics that 70 5 208
form our Welsh identity. going maybe invited
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MAKING A PLAN

Where your customers look, be there!

Make a sales and marketing plan
(for on and offlinel)

Wherever your potential customers are looking, they should be
able to find you.

Make it as easy as possible for them to give you their money!




MAKING A PLAN

Where your customers look, be there!

List all of the products and services you offer.

For each one, think abouft;

- Who the customers are for it -
- How many of them there are -
- Where they are -
- What sort of people the are (income, hobbies, interests) -
- Where they are likely to look to find you -
- Where you can go to find them -
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FINDING T
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T PLACE TO SELL

Sell in the right place, not every placel

There are many ways 1o sell work online.

For each way, there are many places to sell from.

Explore your options.

Weigh up the pros and cons.

Do what’s right for you and your business.




FINDING THE RIGHT PLACE TO SELL

Your own website

& worgpress.com wogin

Create your new website for free @ WO rd p ress

NordPress.comSthe bestplace’
r-your personakblogbrblisiness site

Create Website
.
; = “ Wix
Ready for mobile Freshly Pressed Hundreds of designs
v

Your idea needs IS ) Weebly

a great website

Showing all web designersin any City who work on projects for any budget

It's surprisingly easy to create a unique
website, blog or online store

Freelance : e
WL ~ Designers |

UNIVERSITY
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https://wordpress.com/
http://www.wix.com/
http://www.weebly.com/
http://sortfolio.com/

FINDING THE RIGHT PLACE TO SELL

Your own website

For Against

« Can be done for free « Can become expensive
for sophisticated sites.
« Ready made templates
available « Requires at least basic
technical skills.
« Give a professional
impression « Generating traffic can
be hard.

« Direct sales to customers
save commission




FINDING THE RIGHT PLACE TO SELL

Social Media

facebook =

YouTube

" cas oa. L} 1y Dumam Uniersit =
CLEEK To ACTIVATE CHABPIE 4 '
. =

e's full profile. It's n
¢

i

LinkedIn =—>
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https://www.facebook.com/LiamStokesMasseyPencilPortraitArtist
https://twitter.com/OrielWrecsam
http://www.youtube.com/
http://www.linkedin.com/

FINDING THE RIGHT PLACE TO SELL

Social Media

For Against
Quick, free and easy to set A crowded market place.
up.

Danger of procrastination!
A large ready-made
audience.

Very user-friendly




FINDING THE RIGHT PLACE TO SELL

Other people’s websites

ART-FINDER Alraady a member? Signin

Transform your living space into a loving space E Mel | |ber Only
.

Buy hand-crafted art direct from 5,000+ artists around the world. S I -I-e S RA ‘ '

Email Join £ c Facabook @ - T

Auction sites —>§

« Easytouse « Securepayments ¥ Freelddayreturns «  Smiles guaranteed

Degree wurson mos aour concr @ st @ sworercooer o (NS

CLOUD

Open access _ =
«—"F N

Gallery sites =—>
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LIMITED TIME ONLY

.
Sl'l'e S ARTISTS EVENTS NEW ARTISTSIGNINGS NEWS ABOUTUS CONTACT
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https://www.artfinder.com/
http://www.cloudgalleryfineart.co.uk/
http://www.degreeart.com/
http://www.ebay.co.uk/

FINDING THE RIGHT PLACE TO SELL

Other people’s websites

For Against
A ready made audience. Beware of the small prinf.
Reach customers who Commission rates can be
haven't heard of you high.
before.

Deal with ecommerce on
your behalf.
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OW OT

ERS HAVE DONE IT

Learn from your peers

ZO
NE

LONE Enterprise Hub




OW OTHERS HAVE DONE IT

Learn from your peers

| £} Meg Darlington Contemporary Jewellery Q FA Mike Home

I Recent
2014
2013
2012
Launched

Sponsored &l
ContemporaryJewellery : ;
JoveleryWatches .

Timeline About Photos Likes More v Take your timeline all the...
www.ancestry.co.uk
Type in a name & start your

Post Photo/Video 3 search with Ancestry.co.uk™.
14 day free trial-Register now!

394 iikes

Rae Winstanley, Sarah Fisher and 11 others like this.

Meg Darlington Contemporary Jewellery
12 February at 17:.00 - @

2 #ArtJewelleryChallenge Day 5
Cora Thorne i
— The challenge was staned by Dona Greenberg with the hope of showing
Ki
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https://www.facebook.com/megdarlingtonjewellery

Things to remember

. It's another world of opportunity
‘ There is more than one way to sell
‘ Where your customers look, e therel

‘Sell INn the right place, not every place

‘ Learn from your peers
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THANK YOU!

Mike Corcoran
LONE Enterprise Hub Manager
Glyndwr University
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